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Item 7.01 Regulation FD Disclosure.

As previously announced, on December 19, 2017, FinTech Acquisition Corp. II (the “Company”) entered into an Agreement and Plan of Merger (the
“Merger Agreement”) by and among the Company, FinTech II Merger Sub Inc., a direct wholly-owned subsidiary of the Company (“Merger Sub 1”), FinTech
IT Merger Sub 2 LLC, a direct wholly-owned subsidiary of the Company (“Merger Sub 2” and together with Merger Sub 1, the “Merger Subs™), Intermex
Holdings II, Inc. (“Intermex”) and SPC Intermex Representative LLC (the “Representative”), which provides for the acquisition of Intermex by the Company
pursuant to the proposed merger of Merger Sub 1 with and into Intermex with Intermex continuing as the initial surviving entity (the “First Merger”),
immediately following which the initial surviving entity will be merged (the “Second Merger,” and together with the First Merger, the “Merger”) with and
into Merger Sub 2, with Merger Sub 2 continuing as the surviving entity and a direct wholly owned subsidiary of the Company.

Attached hereto as Exhibit 99.1 and incorporated into this Item 7.01 by reference is an investor presentation that will be used by the Company in
making presentations to certain existing and potential stockholders of the Company with respect to the Merger.

The information in this Item 7.01 (including Exhibit 99.1) is being furnished and shall not be deemed to be filed for purposes of Section 18 of the
Securities and Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise be subject to the liabilities of that section, nor shall it be deemed to be
incorporated by reference in any filing under the Securities Act of 1933, as amended, or the Exchange Act.

Additional Information About the Transaction and Where to Find It

The Company will file with the SEC a Registration Statement on Form S-4, which will include a preliminary proxy statement/prospectus of the
Company, in connection with the Merger and will mail a definitive proxy statement/prospectus and other relevant documents to its stockholders. The
Company’s stockholders and other interested persons are advised to read, when available, the preliminary proxy statement/prospectus, and amendments
thereto, and the definitive proxy statement/prospectus in connection with the Company’s solicitation of proxies for its stockholders’ meeting to be held to
approve the Merger because the proxy statement/prospectus will contain important information about the Company, Intermex and the Merger. The definitive
proxy statement/prospectus will be mailed to stockholders of the Company as of a record date to be established for voting on the Merger. Stockholders will
also be able to obtain copies of the Registration Statement on Form S-4 and the proxy statement/prospectus, without charge, once available, at the SEC’s
website at www.sec.gov or by directing a request to: FinTech Acquisition Corp. II, 2929 Arch Street, Suite 1703, Philadelphia, PA 19104, Attn: James J.
McEntee, III.

Participants in Solicitation

The Company and its directors and officers may be deemed participants in the solicitation of proxies of the Company’s stockholders with respect to
the approval of the Merger. Information regarding the Company’s directors and officers and a description of their interests in the Company is contained in the
Company’s annual report on Form 10-K for the fiscal year ended December 31, 2017, which was filed with the SEC, and will also be contained in the
Registration Statement on Form S-4 and the definitive proxy statement/prospectus for the Merger when available. Each of these documents is, or will be,
available at the SEC’s website or by directing a request to the Company as described above under “Additional Information About the Transaction and Where
to Find It.”

In connection with the Merger, at any time prior to the special meeting to approve the Merger, certain existing Company stockholders, which may
include certain of the Company’s officers, directors and other affiliates, may enter into transactions with stockholders and other persons with respect to the
Company’s securities to provide such investors or other persons with incentives in connection with the approval and consummation of the Merger. While the
exact nature of such incentives has not yet been determined, they might include, without limitation, arrangements to purchase shares from or sell shares to
such investors and persons at nominal prices or prices other than fair market value. These stockholders will only effect such transactions when they are not
then aware of any material nonpublic information regarding the Company, Intermex or their respective securities.




Forward Looking Statements

This Current Report on Form 8-K contains “forward-looking statements” within the meaning of the "safe harbor" provisions of the Private Securities
Litigation Reform Act of 1995. Forward-looking statements may be identified by the use of words such as "anticipate", "believe", “could”, “continue”,
"expect", "estimate", “may”, "plan", "outlook", “future” and "project" and other similar expressions that predict or indicate future events or trends or that are
not statements of historical matters. These statements, which involve risks and uncertainties, relate to analyses and other information that are based on
forecasts of future results and estimates of amounts not yet determinable and may also relate to our future prospects, developments and business strategies. In
particular, such forward-looking statements include statements concerning the timing of the Merger; the business plans, objectives, expectations and
intentions of the public company once the transaction is complete, and Intermex’s estimated and future results of operations, business strategies, competitive
position, industry environment and potential growth opportunities. These statements are based on the Company’s or Intermex’s management’s current

expectations and beliefs, as well as a number of assumptions concerning future events.

Such forward-looking statements are subject to known and unknown risks, uncertainties, assumptions and other important factors, many of which are
outside the Company’s or Intermex’s control that could cause actual results to differ materially from the results discussed in the forward-looking statements.
These risks, uncertainties, assumptions and other important factors include, but are not limited to, (1) the occurrence of any event, change or other
circumstances that could give rise to the termination of the Merger Agreement; (2) the inability to complete the transactions contemplated by the Merger
Agreement due to the failure to obtain approval of the stockholders of the Company or other conditions to closing in the Merger Agreement; (3) the ability of
the public entity to meet NASDAQ’s listing standards following the Merger; (4) the risk that the proposed transaction disrupts current plans and operations of
Intermex as a result of the announcement and consummation of the Merger and related transactons; (5) the ability to recognize the anticipated benefits of the
proposed business combination, which may be affected by, among other things, competition, the ability of the combined company to grow and manage
growth profitably, maintain relationships with suppliers and agents and retain its management and key employees; (6) costs related to the proposed business
combination; (7) changes in applicable laws or regulations; and (8) the possibility that Intermex may be adversely affected by other economic, business,
regulatory and/or competitive factors. Additional factors that could cause actual results to differ materially from those expressed or implied in forward-
looking statements can be found in the Company’s most recent annual report on Form 10-K, subsequently filed quarterly reports on Form 10-Q and current
reports on Form 8-K, which are available, free of charge, at the SEC’s website at www.sec.gov, and will also be provided in the Registration Statement on
Form S-4 and the Company’s proxy statement/prospectus when available. New risks and uncertainties arise from time to time, and it is impossible for us to
predict these events or how they may affect us. You are cautioned not to place undue reliance upon any forward-looking statements, which speak only as of
the date made, and the Company and Intermex undertake no obligation to update or revise the forward-looking statements, whether as a result of new
information, future events or otherwise.

Disclaimer

This communication shall neither constitute an offer to sell or the solicitation of an offer to buy any securities, nor shall there be any sale of
securities in any jurisdiction in which the offer, solicitation or sale would be unlawful prior to the registration or qualification under the securities laws of any
such jurisdiction.
Item 9.01. Financial Statements and Exhibits.

(d)  Exhibits.

Exhibit No. Description

99.1 Investor Presentation




SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the
undersigned hereunto duly authorized.

FINTECH ACQUISITION CORP. II

Dated: March 26, 2018 By: /s/ James J. McEntee, III
Name: James J. McEntee, III
Title: Chief Financial Officer
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Legal Disclaimers

This Investor Presentation contains “forward-looking statements” within the meaning of the "safe harbor” provisions of the Private Securities
Litigation Reform Act of 1985, Forward-looking statements may be identified by the use of wards such as “anticipate”, "believe", "could”,
“continue”, "expect”, "estimate”, “may”, “plan”, "outloak”, “future” and "prc?ea:t" and other similar expressions that predict or indicate future
events or trends or that are not statements of historical matters. These statements, which invohe risks and uncertainties, relate to analyses and
other infarmation that are based on forecasts of future results and estimates of amounts not yet determinable and may also relate to our future
prospects, developments and husiness strate?_ules. I particular, such farward-looking statements include statements concerning the timing of the
FroNpcused merger (the “Merger’) of Intermex Holdings I Inc. with and into a direct wholly owned subsidiary of FinTech Acquisition Corp.
"FNTE"): the business plans, abjectives, expectations and intentions of the public company once the transaction is complete, and Intermex’s
estimated and future results of operations, business strategies, competitive position, industry environment and potential growth opportunities.
These statements are based on FNTE's or Intermex’s management’s current expectations and beliefs, as well as a number of assumptions
goncernin% future events. Such forward-looking statements are subject ta known and unknown risks, uncertainties, assumptions and other
important factors, many of which are outside FMTE's or Intermex’s control that could cause actual results to differ materially from the results
discussed in the forward-lookin%lstatements. You are cautioned not to place undue reliance upan any forward-looking statements, which speak
only as of the date made, and FMTE and Intermex undertake no obligation to update or revise the forward-looking statements, whether as a
result of new information, future events or otherwise.

FMTE will file with the SEC a RE%istration Staternent on Form 5-4, which will include aJJreIiminar_l,' proxy statement/prospectus of FNTE, in
connection with the Merger and will mail a definitive proxy statement/prospectus and other relevant documents to its stockholders. FNTE's
stockholders and other interested persons are advised to read, when available, the preliminary prosy statement/prospectus, and amendments
thereto, and the definitive proxy statement/prospectus in connection with FMTE's solicitation of proxies for its stockholders” meeting to be held
to approve the Merger because the prc::-:%» statement/prospectus will contain important information about FNTE, Intermex and the Merger. The
definitive proxy statement/prospectus will be mailed to stockholders of FNTE as of 2 record date to be established for uotir'lc% on the Merger.
Stockholders will also be able to cbtain copies of the Registration Statement on Form 5-4 and the proxy statement/prospectus, without charge,
once available, at the SEC's website at wvm.sec._cﬁv or by directing a request to: FinTech Acquisition Corp. I, 2929 Arch Street, Suite 1703,
Fhiladelphia, PA 19104, Attr: James J. McEntee, TIL

FMTE and its directors and officers may be deemed participants in the solicitation of proxies of FNTE's stockhaolders with respect ta the approwval
of the Merger. Information regarding FNTE's directors and officers and a description of their interests in FMTE is contained in FMTE's annual
repart on Form 10-K for the fiscal year ended December 31, 2017, which was filed with the SEC, and will also be contained in the Registration
Statement on Form S-4 and the definitive proxy statemenl;’ﬂmﬁ pactus for the Mearger when available. Each of these docurments is, of will be,
available at the SEC's website or by directing a request to FMTE as described above. In connection with the Merger, at any time prior to the
special meeting to approve the Merger, cerfain existing FMTE steckhalders, which may include certain of FNTE's officers, directors and other
affiliates, may enter into transactions with stockholders and other persons with respect to FNTE's securities to provide such investors or other
Eersons with incentives in connection with the approval and consummation of the Merger. While the exact nature of such incentives has not yet

een determined, they might include, without limitation, arrangements to purchase shares from ar sell shares to such investors and persons at
nominal prices ar prices other than fair market value. These stockholders will only effect such transactions when they are not then aware of any
material nonpublic information regarding FNTE, Intermex or their respective securities.

The Intermex financial information provided in this Investor Presentation is unaudited.
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Transaction Overview

TRANSACTION

CONSIDERATION &
POST-
TRAMSACTION
OWMNERSHIP

POST-
TRANSACTION
MAMAGEMENT 8¢
BOARD

FinTech Acquisition Corp. Il {"FNTE"), a publicly-traded Special- Purpose Acquisition Company
("SPAC”), will merge with Intermex Holdings I, Inc. (dba "Intermex")

Merged company will apply to continue the listing of its commen stack on the NASDAG

Transaction is expected to close in the second quarter of 2018, pending Money Transfer License
approvals

Transaction value: $346.5 million total enterprise value
«  10.4x 2017A Adjusted EBITDA of $33 .4 million
¢ 8.6x2018P Adjusted EBITDA of 340.1 million

Intermex’s current majority owner, Stella Point Capital, will maintain a substantial ownership position
in the company

Existing Intermex shareholders will receive:
+  Approximately $92 million in cash
» %166 million in FNTE caommon shares

FMTE's current public shareholders will continue to awn 17.5 million FMTE shares

Intermex’s management team will continue to operate the business, post-transaction

Tha Intermex board of directors will expand to 8 members and become the board of FNTE, with
FMTE stockhalders selecting 1 board observer

1) Adpusted EBITDA reflects add-backs for one-time, non-recurming items, Please see page 32 for mone detail,
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Capitalization & Ownership(®

£ in milliong)

Proposed Sources Pro Forma Capitalization at Closing
Rollover Equity 51660 Cash @ $122.1
FinTech Acquisition Corp Equity 17629 Revolving Credit Facility 20.0
Total Sources $342.2 Term Loan 91.4
Total Debt $111.4
Proposed Uses Implied Market Capitalization $357.1
Stock Consideration 5166.0 Pro Forma Enterprise Value $346.5
Cash Consideration to Seller 92.0 20718E Adjusted EBITDA & 401
Cash to Balance Sheet 629 Pra Forma Enterprise Value / 2018E Adjusted EBITDA 8.6
Estimated Transaction Costs 213 Net Debt / 2018E Adjusted EBITDA {0.3%)
Total Uses $342.2
Shares Free From Lockup at $10 Share Price
Party Common Shares % Ownership
Existing Intermex Shareholders @ 16,598,282 48.5%
FNTE Public Shareholders 17 17,500,000 49.0%
FNTE Sponser Shareholders 1#18) 1,614,667 4.5%
Total 35,712,249 100.0%

17 Proforma as af December 31, 2017, subject to patential changes in transaction stracture, capitalization and working capital adjustments hetwesn now and expected transaction closing,

2} Incledes interest of $683,186 earned on the odginal 5175 million held in trust and $362,581 of cash held outside of the trust.

@) Represents cash balance on Decermnber 31, 2017 plus cash to balance sheat as a result of the transaction.

M Incledes 20% of the total 5,973,333 heneficially owned Founder Shares, or 1,194,686 shares, that are not subject to transfer restrictions following the clase of a husiness combination, amd
420,000 private placement shares purchased by the FinTech Sponsor and Cantor Fitzgerald at the IPO. All Founder Shares and private placement shares will become subject to a lock-up
upan the dlose of business combination not to exceed 15 months. In addition to the lock-up agreement, holders of the Founder Shares are not permitted to transfer or sell any of the
four remaining 20% tranches until & clasing stock price excesds $1200, $13.50, $15.00 and $17.00, respectively, for any 20 trading days within a 30-trading day period fallowing the
consummation of a business combination.

5)  Adpsted EBITDA reflects add-backs for one-time, non-recurring items. Please see page 32 for more detail.

@) Assumes existing Intermex sharehalcers receive an equity consideration of 31880 million in FNTE comman shares, which are subject to lock-up at the close of a business combination,

not to exceed 15 months.

1 Assumes no [PC investors redeem their shares for cash in trust

{81 If necessary to ensure that legacy Intermex shareholders maintain 50%: contral of the voting shares inthe pro forma entity, 3 portion of the FNTE Founder Shares may be placed in a
voting trust contralled by existing Intermesx sharehalcers,

@ Incledes 20% of 250,000 beneficially owned Founder Shares, or 50,0000 shares, that the Founders have agreed to transfer to existing Intermex shareholoers at transaction dosing.
50,000 sheres are not subject to transfer restrictions but are subject to the lock-up agreement as described in Footnote 3.
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I. Executive Summary
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Intermex Overview

$215.4M

$33.4M

15.6%

19.1M

$6.8B+

17

585
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InlarRationil Nendy Exgran

2017
Revenue

2017 Adjusted
EBITDA 1)

2017 Adjusted
EBITDA Margin % &

2017 Money
Transfer
Transactions

2017 Remittance
Valume

Countries across
Latin America

Licensed in 50 U.S. states and Puerto
Riro, served through a sending agent
base of 5,100+ independent, non-
exclusive agents and 31 company
stores

Total Employees

World Bank (2015). Reflects LAC market size as of 2006,
.-!-t:_|,_-\l,i-:| EBITDA reflects add-backs for ane-Lume, nan -TECUrTIng ILems Please ves page 32 for mare detal,

+ Intermex utilizes its technology enabled platform to deliver differentiated
financial services to consumers. It is a leading provider of money transfer
services in the large and growing U.S. to Latin America and Caribbean {"LAC")
corridor, which represents $74+ billion of annual transaction volume

+ Intermex’s unique and differentiated approach to the market has resulted in
significant and sustainable market share gains and excess growth relative to

industry peers

* The Company's success has driven impressive financial performance, including
organic revenue and Adjusted EBITDA compounded annual growth rates {CAGR)

of 32% and 35%, respectively, from 2015 to 2017

Efficient, High Growth Platform

Sending Agert Network
(5.100+ origination points)

Fhanes Fax i, Crdors

2 Call Centers
[Mexicn f Guatemala)

31 Company Stores
Uy

CONFIDENTIAL |
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Ta Mexice
{60% of mormy transfars)

To Guatemala

{22% of mormy transfars) ||

To El Salvador and El Sahmdor and
Honduras Honduras
{139 of money trardfars) [
Tov1iOniver Latin OCrther Latii

Amarican Countries
(5% of money transfers)

American Countries
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Global Remittance Market

Worldwide, an estimated US$574B was sent in 2016, US$138.2B from the U.S. alone ("

Worldwide Market Landscape Regional Share of Global Inflow Remittances 13

* More than 247 million people live outside
their countries of birth @

Africa
w11%

» According to available official data, the
Mexico — United States corridor is the
largest migration corridor in the world,
accounting for 13 million migrants in 2013 2

» Globally, the average transfer hovers around
US$200 - US$500 &

* Among geographical regions, LAC achieved
the most rapid growth rate of remittances,
an estimated 4.8 percent in 2075#

* In 2015, the top recipient countries of recorded
remittances were India, China, the Philippines and
Mexico &

» Developing countries are estimated to receive
about $441 billion, nearly three times the amount of
official development assistance @

Bew Reseanch Center. "Remittance Flowes Worldwide 2018,

1 The Worle Bank. “PMigration and Remittances Factbook 20167

{3 The Worle Bank. “Annual Remittances Data [updated as of Apr. 2017) - Inflows.”

4y The Woild Bank. “Migration and Remittances - I.".iljlnl ion and Developiment Brief 26 - April 20016.°
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Large Industry with Accelerating Growth

The LAC remittance market is supported by four key growth drivers

Strong Remittance Volume Growth in Intermex’'s Core Markets (V

{Total Remittonce Volume, £ in hilfonsg)

2005 - 2016
Al Cther 5- 21
Guatemala
; 6.4 704  $75.4 4.0%
Mo 61.4 $ $ [ a0% |
$52.9 s § P §58.0 $61.6 $62.2 $63.6
4.9%
g 347
£306 4317 $33.5 $33.8 §34.7
& Y 4 £ B8.4%
2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016

i J
T
Recession Softness

» Hispanics represent over 50% of foreign-born residents in the W.S. and are highly concentrated in California, Texas,
Florida, and MNew York

+  Substantial opportunities exist for continued increases in LAC remittance volume as housing starts grow and
wages for foreign-born Hispanics increase

+ As the number of Hispanic foreign-born workers continues to rise, volumes of remittances sent back to families in
LAC countries should increase accordingly

{1} Banco de Guatemnala, Banco de Mexico and \World Bank. Represents total remittance volume.
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(1}

(2}

Favorable, Fragmented Competitive Landscape

Intermex enjoys a strong and growing position across key target markets

LAC Market Landscape

Money it

intermex

........ el Masey Expreas

Total Market Size:
~%74 Billion

World Bank (20168}, Reflects estimated LAC market size as of 2017,
Mansgement estimated market share of remittances as of 2017

Intermex Share of Key Target

Markets @
Mexico Market Share Breakdown
2017 2014
18% 19%
&) ManeyGram. 16% 18%
intermex{ 15% 8%
Rig 13% 13%
Sigue 10% 13%
7% 7%
All Others 21% 22%
Guatemala Market Share Breakdown
2017 2014
intermex, 20% 13%
Rig 14% 14%
13%  18%
10% 12%
&) MoneyGram. 9% 11%
6% 6%
All Others 28% 26%

CONFIDENTIAL| 9

LAC Countries - 2016

Country

MEX
GUA
DOM
CoL
ELS
HON

PER
BRA
ECU
JAM
HAI
BER
MIC

BOL
OTHER

Size
{US$B)"

26.4
712
5.9
49
4.6
39
29
2.7
2.7
24
23
14
13
12
34

36%
10%
8%
%
6%
5%
4%
4%
4%
3%
3%
2%
2%
2%
5%

lnl:nrm__nx"




Peer Analysis

2016 - 2018P CAGR | | 2017 - 2019P CAGR TEV / 2018P Adj. EBITDA
25 75 17.6% 10.5x
15.8
17% 14.4% e a5
1.0 G.Ax
11.6%
T% 5.9%
51% =
' 248
_ " 4%
A%, ﬂ.4'¥l . .
Westem Euranet™ Moneygram _ Intermes Westem Euranet®™ Moneygram | Intenmes Western Euronet  Momeygram ; Intemes
Union Uinion Unian

W Revenue WAL EBITDA W Revenue B Ad) EBITDA

P/E
Market

Enterprise

Ticker  Stock Price

TEV / Adj. EBITDA (!

g
Value T

Value

Whastern Union Co. W £19.00 18,8708 11,0662 103x% 9 Gw

Euronet Warldwide, Inc, EEFT $86.01 34,7117 $4,353.1 16.6% 14.3%

honeygram

Internatianal, Inc. mGI 58.62 54963 £1,4197 7.5% f.6%
Mean 11.5x 10.2x
Median 10.3x 9.8x

Mate: Market data as of 3/23/2018.

11 Adjasted EBITDA reflects add-hacks for one-time, non-recurming items. Please see page 32 for more detail.
2] Represents Ria, the money transfer business, only.
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2017E

B.2w
100.5%

6.4y

8.3x

TEV / Revenue
2018P 2017E 2018E
B.2x 2.0 1.9%
10.5% 1.9x% 1.8%
6.4 0.9x 0.9y
8.3x 1.6x 1.5x
8.2x 1.9x 1.8x
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Intermex - Evolution of a Market Leader

History of sustained market share growth provides a strong platform for future growth

1% in millions

2009 - 2012

*|  Revenue CAGR: 8%

2012 - 2015 .

1

Revenue CAGR: 21%

$57.9 $619

2002 2010 2011

Early Years | Bpansion |

+ Intermex was founded in 19%4 as a
meney transfer provider
headquartered in Miami, Florida

» Acquired Servirmes, Americana and
Maniflo and expanded into 13 new
5, states

+ Opened call centers in Mexico and
Guatermnala

« {Lompleted re-engineering and
lrusiness model shift to focus on
efficient agents and profitability

« Inwvestment in innowvative and highly
scalable technology

Business Foundation

1994 - 2012

2012

2013

2074 2015

Revenue CAGR: 23%

2015 - 2019P

*  Further market penetration into
western and northeastern LS.

+  Economic recovery sets in, providing
backdrop for market growth

+  Acceleration of market share gains

+ Increased proprietary payor network
coverage and penetration

+  Launched differentiated CRM
platform and loyalty program to
capture additional customers

+ Began developing mobile / online
strateqy

Inflection Point

2013 - 2017

CONFIDENTIAL | 11

2016

$281.3
52467

12154

2017 201&P 2019p

-

High growth core business generated
frem CA, TX, MY, IL and others
Continued growth above market in
strenghold (15) states

Leverage existing consumer
relationships to expand services
offering {e.g. online and general
purpeose cards)

Leverage technology infrastructure —
B2B / white label soluticns

Expand presence within LAC corridors
and other globkal rarkets

Accelerated Growth

2017 - Beyond

lnl:-n__nx“




Il. Investment Highlights
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Highly Compelling Investment Opportunity

Numerous Highly Attractive Growth Opportunities

o Intermex Employs a Highly Differentiated Approach

Intermex Grows in Excess of the Industry

Systematic and Efficient Sales Strategy and Execution

i“termex‘ Deepen Customer Relationships

Ialainsilesnl Manay Exsreas

Highly Scalable and Industry-Leading Technology Platform

Superior Compliance Culture

Strong and Accelerating Financial Performance

Experienced and Proven Management Team

COMNFIDENTIAL| 13
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Future Growth / Total Addressable Market

intermex

International Money Express

‘.Continued Growth

in Stronghold States

+ We are currently
well established in
multiple states,
and has significant
opporiunity to
grow with the
market as well as
through targeted
regional
penetration

Increased Penetration

in Growth States

We have identified
10 states, collectively
accounting for 75%
of the US to Mexico
ramittance voluma,
where we expect to
realize significantly
increased market
share growth,

(5

Intermex is well-positioned to execute on its growth strategies

Numerous Highly Attractive Growth Opportunities

ﬂ

+J

9 Leverage

Customer Data

« Increase repeat
customer usage
through data &
loyalty platform

Track and
effectively target
one-time users of
Interrmes platform

Centinued
improvement in
sending agent
productivity

.

Expand Product
Offering

Expand availability
and utilization of
existing product
solutions like Check
Direct and Tablets
for TG

Execute on existing
product pipelina:
General Purposs
Card, Payrall
Services

Design and launch
additional products
and services that
address target
market needs

B2B Processing
Opportunity

We can leverage
our 10x% excess
capacity of
transacticns
annually to offer
B2B processing
135 payor
relationships;
currently working
with one of the
largest banks and
one of the largest
retailers in LatAm
Also in discussions
with 3 smaller
remitter
companions about
white labeling
online platform

GIGr::m.l'.l Mahile and

Online Presence

Maokbile / web
money transfer app
launched to
consumers in Q1
2017

Expands patential
customer base as
maobile transacting
becomes relevant
to Latin American
CONSUMmers

Core Growth Areas

Additional Growth
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Intermex Employs a Highly Differentiated Approach @
intermexx Approaéh\\‘ Industry Approach \

[LTr——— ey S large Niche

* Focus on the most profitable corridors, i+ Grow revenue by entering new send corridors i
Send g
market share growth and efficiency

Corridors

* Focus on productive agent growth and * Focus on growing agent base
agent performance

Marketi * Concentrated agent base allows for » Large agent base results in * Limited investment in

arketing / focused and co-branded advertising general and generic marketing and promation

Sales ' campaigns

campaigns paig
* Charge premium pricing to match above- * Inflexible relative to price + Compete through discount
Pricing market service quality and reliability changes and market pricing to drive volume
pressures
. +* Invest Prufits into impruu]ng service . Lﬂgaty S'_l,-'St'Ef'I'IS and * Limited margin available to

Service : ; ;

Favel levels, technology and new products approach not well targeted invest in the systemns

evels !

to individual markets

+ Continue growing revenue levels based on * Slow growth while
Growth flexibility and nimbleness rmaintaining high margins

*« Growth in transaction
volume at the expense of
profitability

+ Invest to further accelerate growth + Must allocate capital to new » No maney to reinvast
: corridors f new agents to seeking exit thraugh I
pemvestuant j \ offset stagnant or declining acquisition. j
LN A e
/f s

Intermex’s differentiated approach strengthens its relationships with agents, payers and depository banks,

which translates into lower costs, higher customer satisfaction and lower working capital needs
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Intermex Grows in Excess of the Industry

Mexico Remittance Volume (V' (60%) Guatemala Remittance Volume (M (22%)
mpermex V| o s se%  74%  95%  119%  15.4% 9.0%  10.1%  11.1%  126% 12.9% 17.0% 19.6%
Market Share
39.2%
3I71%  37.6%
31.5%
29.3%
24.4%
23.0%
. 224% 224%
17.3%
g3y 85% 9%

6.1%

1309  144%
7.0% 13.4%

1.6%) (2.4 6.4%
9.2% 6.7% 9.0%
2011 2012 2013 2014 2015 2016 2017 2011 2012 2013 2014 2015 2018 2017
Intermex YoY % Growth B Market YoY % Growth

Within its core markets of Mexico and Guatemala, Intermex has consistently grown above the market rate of
growth and gains meaningful market share

= In 2017, Intermex has demonstrated strong 38% and 50% growth in its newer markets of El Salvador and
Honduras, respectively

Source World Bank Migration and Development Brief 22 2014).
(11 Soauce: Banca o Gualemala and Banco de e,
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Intermex Grows in Excess of the Industry (cont'd) @

Intermex sustains strong margins while increasing transaction growth to Mexico

Margin Expansion (Mexico)

33%

27%

18%

204 2015 2016 2017

B Gross Margin per Transactions — =@s|ntermex Growth Industry Growth

In 2017 Intermex maintained its margins while the industry grew at a decelerated rate.

Intermex has been able to capture additional market share while increasing strong margins

Soue Banco de Megico,
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Intermex Grows in Excess of the Industry (contd) @

Intermex has grown its market share while focusing on larger send states such as
California and New York

Estimated Market Share within Intermex’s Core Markets (% of Remittance Volume)

2011 2017

¥ ’\'.-

¢ A
1

"0y
W

'm?

i —— . IS
Mot Licensed N&:’;ﬁ:ﬁ;" 056-4.99% 5%-9.99% 1056-14.955% 15%-19.99% 20524 995 25%+

= Intermex was initially focused on small and mid-sized states, predominantly in the Southeast, and enjoys strong
market share in this region

= Since entering California in 2008, and Mew York in 2009, expansion efforts have focused on larger markets and a
significant opportunity for growth remains in both the Northeast and the West

+  Concerted effort in states with large potential {e.g., Texas and lllinois) with a dedicated market growth plan

Source: Management estimates and U5, Census data, State-by-state remittance volumes estimateo by allocating aggregated remittance wolume from LS, to Mexico, Guatemala,
Honduras and El Salvadaor hased on percentage of foreign-bom Hispanic residents within & given state.
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Systematic and Efficient Sales Strategy and Execution @

Prioritizing agent productivity and consistently growing wires per agent

» Intermex has a unique approach to developing and

meniairing i saenknenyark Highly Productive Agent Network

+ Focuses on onboarding the right agents in the right i oo

1
1
geographies (high concentration of foreign-born i X b
residents) |
« Management estimates Intermex agents are as much | .
as 4.5x more productive than industry average |
N i
Systematic i
« Leverage data driven targeting of agents in areas that 2011 202 2013 2014 2015 2016 2017

have a high concentration of foreign-born population
; i . Agent Count Average  ==8==Total Transactions
+  Standardized opportunity assessment

«  Commit agent to minimum valume and measure ROI Average # Wires Per Agent

Efficient 44% CAGR
= Creates beneficial fee structure with agents and
rewards added traffic in stores

o ~2x lift in
+ Intermex focuses on aggnt pmquctwltgf over absolute mmﬁcﬁﬁty
number of agents, cansistently increasing wires per since 2071

agents over the past few years

201 2012 2013 2014 2015 2016 2017

Mate: Agent count reflects yearly average.
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Systematic and Efficient Sales Strategy and Execution (cont'd)
Intermex’s unique differentiation in agent recruitment

Intermex focuses on recruiting productive agents with high growth potential in targeted opportunity areas

This metric-based strategy results in more total revenue from fewer agents than the competition

Intermex Approach vs Industry Approach

Agent Recruitment ~ Total Revenue per Mature Agents

$1,500,000
$50,000
Q) 50
$800,000
$16,000
Intermex Campetition

Intermex Competition
B~ fverage Revenue por Agent 2 ~ Agent Recruitment Target per Rep

Mate: Competition numbers reflect rmanagermnent estimates as of 2017,
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Deepen Customer Relationships @

Leverage industry-leading loyalty program to drive preference for Intermex

Program Overview Impact to Business

* Interpuntos was piloted beginning in October 2014 * Through program analysis we have observed:

and is currently live in 11 states {~2 800 agents) * Members transact 30% more after enrollment and

= Members earn 1 paoint for each wire sent and paid, 3x more than non-members

with unlimited earning and redemption potential + Accelerated early engagement by new members

* Points can be redeermed for discounts on FX rates or generated 3.5 more transactions over a 12-month
wire fees, depending on receiving country period vs. non-members.
Objective: + Using average transaction values, the program has

+ Become our customer’s and agent’s preferred provider generated anastimated $/000 1 gross margin In 2015

of financial processing solutions throughe

+ Accelerating transaction speed for both
customers and agents by avoiding the need for
manual data entry

* Providing non price-related differentiation to
steer transactions to Intermex

............ Bhirea e B

P i intermex
+ Creating a single view of customers by ; =
incentivizing enrollment

'-,. interpuntos

* Leveraging customer data to provide
differentiated services, experiences and
capabilities
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Highly Scalable and Industry-Leading Technology Platform @

Proprietary software and world-class technology

Business
Agility

* Intermex has invested in
technology over the past
four years to enhance the
customer experience

* Proprietary software and .
infrastructure uptime Processing .
performance enable Capacity Multi-Product

hilst il d K (60 transactions Online
,US'”“-SS‘ 39!' ity and market per second) Processing Channel
differentiation

+ \World-class server and
network technology with Redundant Intellectual

multiple redundancy points Infrastructure Property &
built in And Networks Innovations

Integrated POS & Checks
Back Office Processing
Technology Technology

Business Market
Performance Differentiation
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Highly Scalable and Industry-Leading Technology Platform @

intermex

iniarsavanel Maney Exprass

Speed of POS Transactions

Repeat sender transactions completed in half the time of most competitors

Systems Uptime and Reliability

99.95% historical uptime SLA with 3-datacenter balancing and auto failover

Technical Support Response Time

Best-in-class 8-second answer time, most issues solved inunder 5 minutes

Processing Capacity and Easy Scalability

Capacity to process 10 times current volume, scalable by addi:‘ng MOore servers

Proprietary Business Software

Powerful engine allows granular FX customization and real-time risk analysis
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Superior Compliance Culture

Intermex maintains a highly comprehensive, rigorous compliance process

Compliance
Checks

Conduct all compliance checks through the extensive
cormpliance module which is part of cur proprietary POS
system

- "Know Your Custorner” due diligence

= “anti-Meoney Laundering” checks

Strong policies, procedures and internal controls stricter
than regulatory requirements

Key Milestones in the Process

Transaction sent to
payer; flagged
exceptions sent to

Transaction entry at
Sending Agent
requires completion

Compliance for
investigation and
release / rejection

of mandatory fields

+  All transactions subject to real-tirme AML and OFAC and 1D requirements

screening

Transaction + Post-transaction analysis to detect, report and prevent
suspicious activity

+ Transactions are instantly flagged when 1D verification
and source of funds is required

Meonitoring

Transaction
screened for limit

Sender and receiver

+  Rigorous Agent cversight performed by compliance field e ed against

z i government- restrictions, velocity
Salsinliy +  Comprehensive and ongeing Agent training on required lists levels, ﬁru‘.:tu"ng'
Agent regulatory requirements {OFAC, etc.) and ID requirements

Overview + Enhanced due diligence process for sending and paying
Agents

Intermex Risk and Compliance Tools

EQUIFAX fiExperiar @ LexisNexis:
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Strong and Accelerating Financial Performance

Intermex has a highly attractive financial profile with strong momentum

* Intermex’s highly differentiated
approach, along with its unique and
efficient platform, has allowed the
Company to significantly grow scale
and profitability

» Strong top-line and margin growth
demonstrates business scalability and
operational leverage

* Full year 2017 results demonstrate
execution of strategic priorities

* Significant market share growth
opportunities in West, Midwest and
MNortheast U.S. send markets, and
within existing Latin American receive
markets

Mate: Please s=e page 32 for cetail on adjustments to EBITDA.

Revenue
£ in millions?
ﬂﬂﬂ-‘_ﬂ*
~20\5R
Hﬁﬂwﬂ* $165.4
$1242 I
2012 2014 2015 2016 2017 2018P  2019p
Adjusted EBITDA
(% in millions}
AT
dmﬁ"‘mzﬁ"'
ﬂ__“ A5k 334 |
$188 i
$125 i
61 i
e i
2012 2014 2015 2016 2017 2018F  2019p

CONFIDENTIAL | 25 intermex Y




Experienced and Proven Management Team

Results-driven management team with 110+ years of combined industry experience

Execution focused management with deep industry experience and operational expertise that has succassfully

increased scale, expanded the ecosystern and driven growth

Maintain an efficient client and regulatory focused organization with 238 employees in the U.S. and 325

employees in Latin America

Robert Lisy
Chairman and CEQ

Tony Lauro
Chief Firancial Officer

Jase Perez-Villarreal
Chief Compliance Officer and Chief
Administration Cfficer

William Velez
Chief information Officer

Eduarde Azcarate
Chief Business Development Officer

Randy Nilsen
Chief Sales & Marketing Officer

Michael Creamer
SVP of Human Resources

Bradley Pitts
SVP of Marketing & Communications

Years With Company

a

1
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lll. Financial Highlights
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Summary Financials

(% in millions) 2014 2015 2016 2017 2018P . 2019P |
Revenue
Meoney Transfer Service Fees 5542 £1055 G1385 £181.7 £2139 82455
Forgign Exchange Income 131 176 25.8 32.5 3z 34,2
Other Income 1.0 11 1.1 1.3 1.6 1.6
Total Revenue $38.3 $124.2 $165.4 $215.5 $246.7 $281.3
Yof Growth % T8.8% 26.3% 33.2% 30.3% 14.5% 14.0%
Total Cost of Sales $60.8 £81.7 $108.0 $144.9 £155.8 £178.3
Gross Profit $37.6 $42.5 $57.4 £70.6 $90.9 £103.0
Margin % 38.2% 34.2% 34.7% 32.8% 36.8% 36.6%
Total Adjusted Operating
Expenses $£25.0 $23.7 $30.3 $37.2 $50.8 $55.2
Adj. Cpex as % of Revenue 25.5% 18.7% 18.3% 17.3% 20065 19.6%
Adjusted EBITDA () $12.5 £18.8 $27.1 £33.4 $40.1 $47.8
Yof Growth % 47, 1% 49,8% 44 3% 23.2% 20.71% 19.7%
Margin % 128% 15. 7% T6.4% 15.5% 16.3% 17.0%
Mota: 2015 and 2016 financiak ame restated to be in accomrdans the 2017 audited financial staterments.
(17 Adjasted EBITDA reflects add-hacks for e, Plegse see page 32 for more cetail,
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Per Transaction and Agent Detail

Transaction Detail

{Transaclions in milfons)

« Revenue and EBITDA per

transaction has increased §10.89 $1099 $11.13
from 2074 to present : : ' ! : '
2014 2015 2016 2017
I Transactions = Revenue § Wiret = frdj, EBITDA / Wire el

Agent Detail

= Average agent productivity P S—
has increased in the $47 51 $48.21
historical period $39.65
{3334
2014 20158 2018 2007
— gents Revenue / Agent'™ s i), EBITDA / Agent™

Miate: 2015 and 2016 financiak are restated 1o be n accordance with the 2017 audited financial statements.,
1) Incledes only bMoney Transfer Service Fees and Foreign Exchange Income.
2)  Adpasted EBITDA reflects add-backs for one-time, non-recuming items. Please see page 32 for more cetail.
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Balance Sheet

{8 in roillioms?
December 31 December 31 December 31 December 31
2016 2017 2016 2017
Assets Liabilities
Cash 376 §59.2 (I;:rg:nt Portion of Long-Term 0.8 $39
Accounts Receivable, Metil) 31.2 554 Accounts Payable 59 89
= : Wire Transfers 8 Money Orders

Prepaid Wires 16.3 11.7 Payable 301 563
E’ther Prepaid Expenses & Current 04 0.9 Accried S Cthar a8 115

s5ets

Total Current Assets $85.5 %1271 Total Current Liabilities $46.7 $80.6

2 Dabt, Met of Current Portion and

Property & Equipment, Met £56.2 £8.5 Pkt |<siaree Chide 5772 5107.5
Goodwill 0.0 6.3 Total Long-Term Liabilities $77.2 $107.5
Intangilxe Assets, Met 6.3 48.7
Deferred Tax Asset, Net 278 1.7 Equity 533 £3549
Other Assets 1.2 17 Total Liabilities & Equity $127.1 $224.1

Total Assets §127.1 %2241

Nate: Decemnber 31, 2016 balance sheet is restated to be in accordance with the 2017 audited financial statements.
17 Met of allowance of 3307 562 and £240,801 for 2017 and 2004, respactively.
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Statement of Cash Flows

(% i renillions)

Cash Flows from Operating Activities:
Met Income § [Loss)

Depreciation & Amortization

Share-based Campensatian

Provision for Bad Debts

Debt Issuance Cost Amaorlizalion

Deferred Taxes

Loss on Dispasals of Property & Equipme
Changes in Assets and Liabilities

Accounts Receivable

Prepaid Expenses & Other Assels

Wire Transfer & Money Order Payahles

Accounts Payable and Accrued Other

Met Cash Flows from Operating Activities

Cash Flows from Investing Activities:
Purchases of Property & Equipment
Met Cash Used in Acquisition

Met Cash Flows from Operating Activities

Cash Flows from Financing Activities:
Borrowings under Term Loan

{Repayment) / Bormowings under Revalving Loan, MNet

Repayment af Term Laan

Debt Issuance Cosls

Comman Dividend Distributians

Purchase of Preferred Stack

Purchase of Cammon Stack
Met Cash Flows from Financing Activities
Effect of Exchange Rate Changes on Cash
Mel Increase / (Decrease) in Cash
Cash, Beginning of Period
Cash, End of Period

Mate: 2015 and 2016 financizk are restated to be in

e e— 201/ i | 1 e 0 . S—— | ——" 2 | 7 o5 —
$5.8 $24 $13.5)
b5 $25 $17.0

01 01 4.5
o7 03 15
oy 27 04
40 3.7 1.8

nt o1 02 03
(46.7) $16.7) ($26.1)
(13.5 5.7 37
69 LE] 254
4.0 46 0 4.7
$4.5 $15.5 $16.2
$2.1) ($3.0) (4.6
$0.0 {040 ($0.9)
(52.1) (3.0 ($5.5)
$350 $403 §1020
3.0 2.0 1010
84 .y [{6.2)
[2.8) 2.3) 4.7
(18.1) (1.3 [20.2)
[10.6) ] 00
00 (34.0) _ 04
(53.0) ($0.6) $10.9
$0.1) 30.1) 40.1
(0.7 §167 £2146
$196 $189 $374
$18.9 $37.6 $59.2

accordance with the 2007 audited financial statements.
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Note: 2015 and 2016 financials ane restated to be in accordance with the 2017 audited financial statements.

]

2]

'et)
=4

Adjusted EBITDA Reconciliation

t$ in millions)
Met Incame
Interest, Net
Tawes (1
Depreciation & Amortization
EBITDA, As Reported
%a Margin, As Reported

Adjustments
Transaction Costs
Share-based Compensation
Management Fee
Bank Fee Adjustrant @
Transaction Bonus
Legal Fees
Loss on Disposals of Property & Equipment
Settlement for employee lawsuit
Flarida compliance review
Other &
Total adjustments
Adjusted EBITDA

% Margin

2014
£26.1

17

(20.2)

4.3

$11.9

12.%

£0.0
0.0
0.0
0.0
0.0
03
01
0.0
01
03
0.7
$12.5
12.8%

2015 I
$5.8

42

42

25

$16.6

13.4%

16
01
0.0
0.0
a0
0.4
Q.1
00
00
0.0

£21

$18.8
15 7%

2016
$9.4
95
41
2.5

$25.6
T5.5%

509
.1
(]
0.0
.0
0.4
0.2
0.0
00
0.0

ﬁ_a'l 4]

£27.1
T6.425

2017
(§13.5)
121
(.7}
17.0
$13.9
6.5%

§126
48
07
06
0.5
0.1
0.1
0.0
0.0
0.0

5195
$33.4

15.5%

In 2014, the Company had deferred tax asset expenses of $20.3 million, due primarity to the reversal of a valuation allowance that hao been taken against the DTA. During this

period, the Company paid small amounts of cash takes that offset the total defered tax provisions.
The bank fee adjustment is 2 one-time adjustment made at the end of 2017 to switch from a cash to sconal accounting method with respect to bank fees,

2014 Other adjustments include equity based compensation, fax to cloud service costs PR adjustment, passed audit adpastments, foreign exchange gains/losses, and IVA

EXPETISES.
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IV. Appendix
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Systematic and Efficient Sales Strategy and Execution (cont'd) @

Agent Production vs Agent Count

Intermex Agent Base

{58 19%

32% 705
25%
19%

(598)

i = -

352

2014 205 2016 LTh Sep-174

mmm Annwal Agent Count Variance  ==Transactions Growth

+ In 2009 Intermex started terminating unproductive agents while adopting a new approach to recruitment

» Despite a declining agent base, transactions grew due to increased productivity from remaining agents and

better performance from new activations

+ As agent count has exponentially increased since 2013, transaction growth continues to rise at a rate above

that of the market
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From Irma to Earthquake - Testing Resilience

Hurricane Irma Mexico Earthquake (Tuesday, Sept 19)

+ Intermex deployed its Business Continuity Plan + Facilities in Puebla, Mexico were evacuated at
(BCP) 3 days before the event 2:14PM EST

*  Mexico and Guatemala subsidiaries supported » Intermex immediately activated its BCP to enable
key stakeholders in Miami operations center support
*  Equipment supplied to key personnel (i.e. satellite +  Within a 2-hour period, calls were routed and

phones, hotspats and backup laptops) allowed for

arifrderrupied corimiieations processes handled as per BCP by Miami and

Guatemala backup personnel
*  HQ facilities ran on generator for S days

= Data and voice circuits were unaffected

Irma Week YOY Comparison Wires per Hour
20,000 2000
70,000 S
A
6,000
L A0
50,000 00
40,000 2500
S0,000 200
20,000 1500
10,000 s LY
500 ~.
0 L2
I et o o e e 1 2 3 &# 5 &6 T 8 9 1011 12 13 14 15 16 17 18 19 20 21
=—=7010 =—8=Z017 —Sen 16 =——Sep 12/17 Sep 1917

Mate: Graphs show minimal ta no impact to business operations.
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